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4. Complete & Efficient Closing 10% * 30 Days **

3. Immediate & Controlled Response 20% * 60 Days **

2. Intensive Market & Advertising Exposure 40% * 90 Days **

1. Total Preparation & Realistic Expectations 30% * 120 Days **

* TIIC Importance Factor - shows % Of Importance Of Variable. For Example: If you
fail to implement 1. Total Preparation & Realistic Expectations - you will have on average a
30% less chance of selling the business.

** TIIC Delay Factor - shows the number of days on average the deal/transaction will
be delayed If this step is not utilized or implemented correctly. For example if you don’t
correctly utilize or implement step #1 - Total Preparation & Realistic Expectations - the
transaction will be set back on average 120 days.

Facts / Statistics on Selling & Buying a Small to Mid-Sized Business:

By Not Using The TIIC Method The Following Statistics Apply To Selling Or Buying A Business . ...

Selling A Business: Only 30% of all small & mid-sized businesses that are put on the market by owners and brokers
end up selling. The average time to sell a small to mid-sized business is 6 to 14 months from start to finish.

70% of all deals/transactions before or during due-diligence fall out. 40% of all deals/transactions in escrow fall out.
Buying A Business: Only 20% of all business buyers that initiate the process of buying a small to mid-sized business
actually end up doing so. The average search time to successfully buy a small to mid-sized business is 8 to 24
months.

By Utilizing The TIIC Method To Sell Or Buy A Small To Mid-Sized Business . ...

If owners/sellers, brokers/agents, and business buyers utilize the TIIC Method of Selling or Buying A Business they
can and do on average sell or buy a small to mid-sized business within 1 to 3 months.
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